Tips from our top customers to maximise
Ocean Shell Studios sales
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83% of the information our brains process comes
through our sense of sight

a. Customers are attracted to colour. Use a subtle backdrop behind

Ocean Shell Studios product (we have backdrops and mats available

in Ocean Shell Colours) to highlight. e
b. Signage to tell the story. Use the Ocean Shell Studios sign to help R

customers understand why our product is special.
c. Let there be light. Ocean Shell Studios product sells better when it is

well lit.

d. Grouped and themed:

1. Ocean Shell Studios product is more likely to attract attention when it is grouped.
The brain is triggered by imbalance, so uneven numbers are good. It is also triggered
by the unexpected (unrelated item).

2. In the same breath, repeating elements sooth.

3. Create the imagined usage situation - group products according to use or something that
makes sense to the customer, such as creating a kitchen or living room scene.

e. Think in levels and pryamids - Ocean Shell Studios product sells
better when it is on a number of levels.

f. Avoid clutter and keep it clean.
g. Rearrange often to keep it fresh - 1 x month is good.
h

. Ocean Shell Studios product sells better when it is on a central
display or close to the front of the store.

i. Our product sells better when it is priced.
j- We love being in window displays!
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